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Advanced Non-Invasive Diagnostic Technology

BioinSPECT is a cutting-edge tool that leverages light-scattering technology for fast, accurate, and non-invasive surface analysis.
The first application is pet skin condition diagnosis and treatment. We seek partners to bring this innovation to wider markets.
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Difficulty diagnosing
Discomfort and anxiety
Limited options
Increased stress

Non-invasive, real-time lump identification
Reduces invasive procedures

Clearer diagnostics for vets

Faster, safer, less stressful diagnoses

Problem & Solution

Regional Distribution (2028) Market Growth (2022-2028) Market Size by Region (2022-2028)

® Pie Chart: Shows the regional distribution in 2028, including Asia-Pacific.
® Line Chart: Displays market growth from 2022 to 2028.
e Bar Chart: lllustrates the market size by region for 2022, 2023, and 2028.

In 2023, the global in vitro diagnostics market will reach $106.3 billion.
The global in vitro diagnostics market will grow to $128.9 billion by 2024.
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F Business Plan
How to Reach Customers

Direct Sales

Work with vet clinics for joint projects
Attend industry events

Online Marketing

Build Support
Network
System

Commercial
Launch
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Team and Stakeholders

Clinical collaborator
VET PRACTICE, Dr. Ng Boon Jun
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bud  bicinspect0@gmail.com “>’ Hengda Veterinary Clinic, Gong Xiaowei

>+ Tech Leads: Keertana, Randall
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